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Overview

1 Overview

CMA stands for Comparative Market Analysis. These reports are designed to show a
property's value based on other like properties that have recently sold. CMA's are
designed to give an overview of facts such as approximate square footage, number of
bedrooms and baths, room sizes, location and amenities such as fireplaces and pools.
Many times a CMA may include homes that are currently for sale to show what the
existing competition is. Most of the calculated numerical values, such as price per
square foot, will be derived from properties that have sold within past 3-6 months.
Generating an accurate CMA is not a science because it is also subject to perception
as to the condition and appeal of the home. What has great appeal to one person may
not be important to another.
Sales Comparison Approach is one of the three approaches to value in appraisal
theory (income and cost being the other two). This approach uses recent sales of
similar properties, after making adjustments for Sellers concession, time, and other
differences in the properties being compared. This is the approach that is mainly used
in residential real estate.
Remind the seller that you are not an appraiser; you are there to give a suggested list
price based on a combination of facts and perception. Always remember, never be
afraid to give your clients a list of Appraisers (minimum 3 per RESPA), in the event that
you cannot obtain the current market value through your detailed analysis.
Per TREC 535.17: If a real estate licensee provides a broker price opinion or
comparative market analysis under §1101.002(1)(A)(xi) of the Act, the licensee shall
also provide the person for whom the opinion or analysis is prepared with a written
statement containing the following language: "THIS IS A BROKER PRICE OPINION OR
COMPARATIVE MARKET ANALYSIS AND SHOULD NOT BE CONSIDERED AN
APPRAISAL. In making any decision that relies upon my work, you should know that I
have not followed the guidelines for development of an appraisal or analysis contained
in the Uniform Standards of Professional Appraisal Practice of the Appraisal
Foundation."
A CMA can also be generated for buyers who want to know the value of a home before
making an offer on it. For legal purposes, it is recommended you have a Buyer/Tenant
Agency Agreement signed before running a CMA for Buyers/Tenants.
Your goal is to find a minimum of 3 Solds comparable properties to use. Revise
your search accordingly, but more importantly, read through all your results to hand
select only those properties that would make an appropriate comp on all levels. It
is better to have 1 good, solid comp than it is to have 3 mediocre ones, so focus on
choosing the best comps first and foremost.
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2 Subject Property Information

There are different sources available when gathering information about the subject property:
A. The homeowner (and/or tenant when applicable)
B. Tax/Public Records
C. Previous MLS entries

(A) The homeowner:
There is other information you will want to gather as you talk with the seller, including:
1. Any room additions/changes to the home
2. Upgrades such as paint, AC or carpet
3. Condition of home (any defects such as foundation problems or termites, updates, repairs, etc.)
4. Location of the home, cul-de-sac or on a busy street
5. Major insurance claims such as flooding
6. Financing items (i.e. current mortgage info, willingness to contribute to closing costs/repairs, etc.)

(B) Tax Records
Using the Realist Tax search will help you gain immediate information about the
subject property. You will need to verify this information with the prospective seller,
especially the square footage as recorded. Also, note any improvements that have
been made to the property.
*note: if data does not exist in a certain field, the field will not be shown at all. i.e the
home does not have a pool or no tax exemptions, the fields will not showat all.
Please make sure to check the CAD in conjunction with Realist Tax to verify for
accuracy.
Additional Reports in Realist Tax Records
In addition to the Property Detail report, the following reports are also available
from Realist Tax: Taxes
· Comparables - uses a mileage radius and other basic criteria which can be
adjusted using the Modify button in the lower right of the screen or in the
Preferences defaults
· Market Trends – includes Zip, City and County specific information on pricing
trends, market activity and distressed properties
· Neighbors –data on homes geographically close (default is .5 miles) to the
subject property
· Neighborhood Profile – includes demographics of population, housing,
quality of life and education based on Zip as well as public and private school
data and local businesses within a 3 mile radius.
If the Property has any foreclosure related data, a tab for that information will appear. If
no foreclosure history exists, there will be no foreclosure tab.

(C) Previous MLS entries can give you a lot of helpful information, but caution needs
to be taken when relying on the input of someone else. Also, keep in mind, the
condition of the home may have changed since it was last entered in MLS. Depending
on how long ago the listing was in MLS, and Sold price info would likely not be relevant
to your current CMA. Once you acquire a new listing, you need to take your own
pictures and room measurements for your MLS entry rather than ever ‘borrowing’ any
previous MLS data.
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3 Selecting Comparables (Comps)

Selecting your comps is the most time consuming and important part of the market
analysis. You generally want at least a minimum of 3 properties that have sold
within the past 3 months in near proximity of the subject property. What properties
have recently sold for is what most heavily determines market value.
You will also want to include:
(1) 3 Active Properties to show what the competition is at that given time.
(2) Any Pending Properties to show what "like houses" are currently receiving
offers
Please remember that SOLD Data is what determines the market. You always
need at least a minimum of 3 properties to compare any status code. A CMA can
still be completed if there is not any active or pending data.
When filling in search criteria, be careful not to put in too much information. For
example, if the subject has a two-car garage, you might not want to eliminate an
otherwise good comp because of the garage. There is no exact science. 

Adjusting the Comps: (Please note: only put $$ amounts if you actually know them
per the labor and material cost). Do not make up your own bogus dollar amounts as
we are not Appraisers. Contact an Appraiser for adjustment specific in the subject
property area as every area is different. The refine value in Realtor(r) Property
Resource can be a great tool as it gives data down to the labor and material cost
specific to the zip codes.

When reviewing a property for selection, also consider the following from the
available MLS data:
Agent Remarks - Private: This section will reveal the general condition of the
home and what updates, if any have been made. Public Remarks can also
contain additional helpful information.
Pool: You do not want to use a comparable property with a pool against a subject
that does not have a pool unless you have to.
Lot Description: Important considerations here are Golf Course and Waterfront
or Water View properties, which would significantly increase the value.
Financing: You want to compare "apples to apples" even in financing where
possible.
After all the comparables have been selected, view and perhaps print out the
statistics for those properties. Statistics are generated from the Quick CMA icon
on the bottom left side of the results screen.
In the Statistics, specifically look at the Average SP/LP. The difference between
the 100% of list price they hoped to achieve and the percentage actually achieved
is the ‘swing’ that particular market can handle based on the specific criteria used
and the comps you chose. The example above shows a 5.5% difference or ‘swing’
(100% - 94.5% which is 0.945 converted to a percentage = 5.5%).
This ‘swing’ will help you determine the suggested list price range.
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4 History Report

MLS properties are archived for a period of at least two years. Reviewing the
history of a property can reveal helpful information such as:
a. The true days on market. For example, current days on the market might
indicate 6 days, but the property could have been listed with a different
broker for the six months prior to that. The Cumulative Days on the
market (CDOM) would then be 186 days. Both the DOM and CDOM can
be found in the Property Archive Report (PAR).
b. Price reductions. The Property Archive can also track the original price of
a property to its current price. Most properties have price reductions,
occasionally there are price increases especially if a seller has made
improvements to a property. This information could be helpful in
determining the price of a subject property. A listing could have been priced
at $189,900 four months ago and has now dropped to $169,000. That
particular seller has lost two months of marketing time by being overpriced
to begin with.
c. Status changes. This history can provide valuable information through
displaying the different statuses of a property over a certain time period. It
is important to pay particular attention to the number of times a property has
been withdrawn and terminated during recent listing periods. Multiple
Withdrawns might indicate possible problems with a seller who is not sure
what they want to do.

5 Mapping

Mapping can help in the final selection of comps, especially if you are not familiar with an area.
To view properties on the map, simply click the map button at the top of the Results Grid.
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6 CMA Reports

There are 3 CMA Tools available in Matrix MLS; Quick CMA, CMA Wizard and Cloud CMA.

6.1 Quick CMA

The Quick CMA or CMA Summary referenced previously on in this manual,
generates a nice, one page report. Keep in mind that while it is a statistically
and mathematically accurate report, it is not a necessarily a very robust
appearing presentation.



8

CMA "Price It Right"- Matrix                                                                                                                                                                                                                                                   5/2018

CMA Reports

6.2 CMA Wizard

The CMA Wizard features more detailed property pages, charts and graphs
and allows for adjustments such as closing costs and repairs. An unlimited
number of additional personal pages (market plan, personal bio, company
history, etc.) can also be imported and incorporated into the final CMA.
Additional advantages are:
· Comments can be entered.
· Adjustments can be made for each property.
· Pictures are displayed on each listing.
· The CMA is saved and can be edited later.
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6.3 Cloud CMA

Similar to the CMA Wizard, Cloud CMA allows the user to have more control of the data presented.
However, Cloud CMA Allows for more customization than the CMA Wizard, more information in reports
and has a Presentation mode that is not available in the CMA Wizard.
Cloud CMA features more detailed property pages, charts and graphs
and allows for adjustments such as closing costs and repairs. An unlimited
number of additional personal pages (market plan, personal bio, company
history, etc.) can also be imported and incorporated into the final CMA.
Additional advantages are:
· Comments can be entered.
· Adjustments can be made for each property.
· Pictures are displayed on each listing.
· The CMA is saved and can be edited later.
· Presentation Mode
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6.4 Exporting Search Results

Exporting search results is simple, fast and can be completed directly from the
Search Results Grid. You can also quickly customize your exports to contain
additional information. Export to a CSV file that can be viewed in Microsoft Excel.
· First, select the records you would like to export. If you have a long list of
search results, click the check box at the top of the column to clear all
selections, and then select only the properties you want to export.
· Next, click the Export option at the bottom of the Search Results Grid and
select one of the following options:
· Grid: Select this option to export the information that currently appears
on the Search Results Grid. You will be able to remove items, but not
add new ones.
· Customize: Select this option to export additional information. You will
be able to choose from the full list of search field attributes. Selected
fields will be saved automatically for the next time you want to export
records. The Grid Export or Custom Export window will open.
· Select or remove attributes from the export
· Click Export
Tip: Depending on the number of property records being exported, it may be
necessary to wait several minutes. Do not close the browser or navigate away
from the page until the export is complete.
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